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Ms. Marlene S. Dortch 
Federal Communications Commission 
445 1 21h Street, S. W. 
Washington, D.C. 20554 

Dear Ms. Dortch. 

RE: CG Docket No. 02-278 

As member of the NA’L‘IONAL ASSOCIATION OF REALTORS@@ (NAR), 1 am writing to 
convey my wholehearted sup ori for NAR”s Re uest for Emergency Stay of Facsimile 

the ““established business relationship”” exception from the unsolicited fax advertisements rules 
severely interferes with my day-to-day business as a real estate professional. Furthermore, the 
rules hinder the types of communication that my national, state and local REALTOR@@ 
associations routinely send via facsimile, including information on conventions or continuing 
education classes, which is a benefit that I expect as a dues paying member. 

NAR in its Request for Emergency Stay of Facsimile Advertisement Rules has outlined the 
detrimental impact that these rules will have on its over 900,000 members and on the operations 
of over 3.5 million professionals in the real estate industry. I echo NAR”s position and 
emphasize that it will be extremely difficult to obtain the required written consent to send faxes 
to my customers, vendors and real estate colleagues in the timeframe set by the FCC. It will also 
be difficult for my local board, state association, and national association to seek and obtain 
written consent from their respective membership in less than thirty days, in order to prevent an 
interruption in their ability to fax important information about u coming conferences, 

mcans of communication. It is unreasonable to think that an association can seek and obtain 
consent from almost I million members by August 25,2003. 

‘l’oday. there are over 2 million U.S. homes in the sales pipeline. Communicating via facsimiles 
is instrumental to ensuring a timely and successful transaction. An effective date of August 25, 
2003, can potentially delay the majority of these transactions. To secure the appropriate written 
consent will significantly impact homebuyers” and home sellers” ability to move promptly in 
highly competitive housing markets. I t  will take time to adapt to this new requirement; 
businesses will have to amend current practices to gain this new consent from consumers and 
vendors. 
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Advertisement Rules in the a E ove referenced doc 4 , .  et The FCC’ s unexpected decision to remove 

promotions and other events. As a REALTOR@@ member, 1 re P y on this timely and effective 
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i t  is in this regard that I urge the FCC to stay the effective date of the unanticipated and 
unprecedented fix rules for one year so that the required written consent form can be 
incorporated into the annual dues billing cycle. This is the most effective method for providing 
express written consent to NAR and my state and local REALTORBE! associations. The stay is 
also essential in  order to institute the required compliance procedures for fax communications 
with my clients and other businesses to ensure minimal disruptions in real estate transactions. 

Thank you for your attention and consideration in this matter. 

Sincerely, 

Troy M.. I h m m ,  Broker 
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Secietary Mailei ie Dortch 
145 12th Stierl, S W 
Washington, D C  20554 

Re Emergency Stay o f  FCC Rules on Faxing Needed 

Dear Secretary Dorrch 

RE CG Docket N o  02-278 

As member of the NATIONAL ASSOCIATION OF REALTORS (NAR), I a m  a writing to convey m y  wholehearted 
suppon Tor NAR's Request for Emergency Stay o f  Facsinule Advertisement Rules in the above referenced docket 
matter The FCC's decision to remove the established business relationship exception from the unsolicited fax 
advertisements rules severely interreres with m y  day-to-day business as a real estate professional Furthermore, the 
ni les hiiider the communications that m y  national. state and local R E A L T O R  associations routinely send via 
t icsimile, including information on conventions or continuing education classes, which i s  a benefit that I expect as  a 
dues paying inember 

N A R  in its Request for Emergency Stay of Facsirmle Advertisement Rules has outl ined the detrimental impact that 
these rules w i l l  have on  its over 900,000 members and on the operations o f o v e r  3 5 rml l ion professionals in the real 
estate industry I echo NAR's position and rmphasize that i t  wi l l  be extremely d i f f icu l t  to obtain the required written 
consent to send faxes to m y  customers, vendors and real estate colleagues i n  the now less than 30 days that the FCC 
i s  al lowing for implementation I t  wi l l  also be dif f icult  for m y  local board, state association, and national association 
to seek and obtain written consent from their respective membership pr ior  to faxing important information about 
upcormng conferences, promotions and other events. A s  a R E A L T O R  member, I rely on  this timely and effective 
ineans of comniunication I t  is unreasonable to think that an association can seek and obtain consent from almost I 
mi l l ion members b y  August 2 5 ,  2003 

'Today, there are over 2 mi l l ion U S homes in thr real estate sales transaction pipeline Communicating via 

l acs imi les  is instrumental to ensuring a timely and successful transaction A n  effective date o f  August 25 ,  2003 can 
potentially delay the majority of these transactions To secure the appropriate written consent w i l l  significantly 
impact thr Iiomebuyers and home sellers abil ity to move promptly i n  highly competit ive housing markets I t  w i l l  
take time to adapt to thi3 i iew requirement, businesses w i l l  have to amend current practices to gain this new conseiit 
from coiisumer3 and vendors 

I t  is in this regard that I urge the FCC to stay the effective date o f  the unanticipated and unprecedented fax rules for 
one-year Oiie year wi l l  al low the national, state and local associations to incorporate the required written consent 
form into the annual dues bi l l ing cycle. This i s  the most effective method for me and the 900,000 other members to 
provide express writ ien consent to N A R  and m y  state and local REALTOR associations In addition, the stay is alsc 
esxi i t ia l  iii order to iiistitute the required compliance procedures for fax communications with m y  existing and future 
client and busiiiesr relationsliips to ensure minimal disruption in the real estate transaction 
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7 hank you for your atteiition and considerntlon in this matter 



(5041 569-9112 

FAX (5041 569 9336 

ULlt w lalreiblom rom 
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Ms Marlene S Dortch 
Federal Communications Commission 
445 I Street. s w 
Washington. D C 20554 

RE: CG Uockct No. 02-278 

Dear Ms Marlcne S Dortch 

As rncmber of the NATIONAL ASSOCIATION OF REALTORS@ (NAR), 1 am writing to 
convey my wholchcarted support for NAR’s Reqiiest for Emergency Stay of Facsimile 
Advertiscment Rules in the abovc rcfcrcnccd docket The FCC’s unexpected decision to remove 
the “established business relationship” exception from the unsolicited fax advertisements rules 
sevcrcly intcrferes with my day-to-day business as a real estate professional. Furthermore, the 
rulcs hinder rhe types of communication that my national, state and local REALTOR@ 
associations routinely send via facsimile, including information on conventions or continlung 
cducatinn classes, which is a benefit that 1 expect as a dues paying member. 

N A R  in its Request for Emergency Stay of Facsimile Advertisement Rules has outlined the 
detrimental impact that these rulcs will have on its over 900,000 members and on the operations 
of over 3 5 million professionals in the real estate industry I echo NAR’s position and 
cmphasiie that i t  will be extremely difficult to obtain the required written consent to send faxes 
to iny customers, vcndors and real estate colleagues in  the timeframc set by the FCC It will also 
be difficult for my local board, staie association. m d  natinnal associa.tiop to seek and obtain 
written consent from their resuectivc membership in less than thirty days, in order to prevent an 
interruption i n  their abiiity to fax important information aboirt upcoming conferences, 
promotions and other cvcnts As a REAI,TOR@ member., 1 rcly on thls timely and effective 
means of coinmumcation. 11 I S  unrcasonable to think that an association can seek and obtain 
c o n w i t  from almost I millioii members by Adgust 25, 2003. 



I oday. there are over 2 million IJ S homes in the sales pipeline. Communicating vi?. facsimiles 
is instrumental to ensuring a timely and successful transaction An effective date of August 25. 
200;. can polentially delay thc majority of these transactions. To secure the appropriate written 
consent will significantly impact homebuyers’ and home sellers’ ability to move promptly in 
highly competitive housing markets It will take Lime to adapt to this new requirement; 
busincsscs will have to amend current practices to gain this new consent from consumers and 
bcndors 

I t  I S  111 h i s  regard that 1 urge thc IICC tu stay the effective date ofthe unanticipated and 
unprecedentcd fax rules Tor m e  year so that thc required written consent form can be 
incorporatcd into the annual dues billing cycle This is the most effective method for providing 
i.xp:.css written consent to NAR and my state and local REALTOR@ associations. The stay IS 

also c<scntial i n  order to institute the requircd compliance procedures for fiix con:municat!ons 
with niy clicnts and other businesses to cnsure minimal dlsruptions in real estate transactions. 

I‘hank you Tor your attcntioii and consideration in thls matter 

es A Barse, CCIM, SlOR 
k k U 1  a t t e r  & Blum, lnc. 
1636 Barataria Blvd 
Marrero, LA 70072 
Phoiie. (504) 340-9339 
Fax (504) 340-0898 
bmai I j barsc/rr)latterbluin coni 

Visit oui- web site at u w w  latterblum com 
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KI:: CG Docket No. 02-278 

As member of the NATIONAI. ASSOCIATION OF REALTORS@ (NAR), I am writing to convey my 
hholehearted support for NAR’s Request for Emergency Stay of Facsimile Advertisement Rules in the 
ahove referenced docket. ‘l‘he FCC’s unexpected decision to remove the “established business 
rclationship’’ exception from the unsolicited fax advertisements rules severely interferes with my day-to- 
day business as a rcal estate professional. Furthermore, the rules hinder the types of communication that 
my national, state and local REALTOR@ associations routinely send via facsimile, including 
inlbrnmation on conventions or continuing education classes, which is a benefit that I expect as a dues 
paying member. 

NAK in its Request for Emergency Stay of Facsimile Advertisement Rules has outlined the detrimental 
impact that these rules will have on its over 900,000 members and on the operations of over 3.5 million 
professionals in  the real estate industry. 1 echo NAR’s position and emphasize that i t  will be extremely 
difficult to obtain the required written consent to send faxes to my customers, vendors and real estate 
colleagues in Ihe timeframe set by the FCC. It will also be difficult for my local board, state association, 
and national association to seek and obtain written consent from their respective membership in less 
than thirty days, in order to prevent an interruption in  their ability to fax important information about 
upcoming conferences, promotions and other events. As a REALTOR@ member, 1 rely on this timely 
and effective means of communication. It i s  unreasonable to think that an association can seek and 
obtain consent from almost 1 million members by August 25,2003. 

Today. there are over 2 million U.S. homes in the sales pipeline. Communicating via facsimiles is 
instrumental to ensuring a timely and successful transaction. An effective date of August 25,2003, can 
potentially delay the majority of these transactions. To secure the appropriate written consent will 
signiticantly impact homebuyers’ and home sellers’ ability to move promptly in highly competitive 
housing markets. It will take time to adapt to this new requirement; businesses will have to amend 
current practices to gain this new consent from consumers and vendors. 

It I S  i n  this regard that I urge the FCC to stay the effective date ofthe unanticipated and unprecedented 
fax rules for one year so that the required written consent form can be incorporated into the annual dues 
billing cyclc. This is the most effective method for providing express written consent to NAR and my 
state and local !+EAI,I‘ORB associations. The stay i s  also essential in order to institute the required 
compliance procedures for fax communications with my clients and other husinesses to ensure minimal 
disruptions in real estate transactions. 

Thank you for your attention and consideration in this matter. 
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8/6/2003 


